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The Elevator Speech 
 
 
 
 
 

 
 
 
 
 

 
 



 
 

“Keep your face always toward the sunshine — and shadows will fall behind you.”  

- Walt Whitman 
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The Elevator Speech 
 

An Elevator Speech is a 1-minute self-introduction to engage a Prospect in conversation at Sales 

Networking.  

It has five elements: (1) name, (2) position, (3) company, (4) Personal UVP, and (5) A Hook. 

 

1. Use only your first name. Other names are forgotten. Anglified names might even be easier for 

Prospects to remember.  

2. Your position should impress. If not a Partner already, present yourself as a Specialist, or Expert. 

Never just be a lawyer.  

3. What is your law firm? Is it the biggest, or the oldest? Is it full-service or boutique? Can you show its 

value in a few words?  

4. Can you show in one sentence the value you provide? A tax lawyer’s Personal UVP might be “I help 

companies gain VAT refunds they never knew they were entitled to”.  

5. Finally, you need a Hook, to engage further. This could be a Provocation, a statistic, a Name-Drop, 

or an Open Question. 

 

QUESTIONS 

1. Are there any different forms of your name that you can use?  

 

2. What different position titles could you give yourself (which should sound impressive).  

 

3. In 5-6 words, how can you define your company, so that it is not Plain Vanilla? 

 

4. The last two elements of the Elevator Speech are the most difficult – the Personal UVP and the 

Hook. Can you think up five of each? Which are the best? 

 

5. What do you expect are the most common mistakes lawyers make in their style of speech, not 

what they say, but how they say it, when making an Elevator Speech?  

 

6. Why are you unlikely to be able to tailor your Elevator Speech to each prospect you meet? 

 

7. Can you make an Elevator Speech, practice it, and then tell it to a neighbour for their feedback 

(and then vice-versa, they say their Elevator Speech, and you give feedback)? 

 
If you have any questions, or would like model-answers, contact me at any time – john@nixedonia.com 


